
www.solarwirtschaft.de

Mathias Böswetter, BSW-Solar

Role of Entrepreneurship and innovation for 
Decentralised Energy Access



www.solarwirtschaft.de2

The Association serves the interests of
the members within two scopes

National:

- Lobbying

- Stimulation of

market

- Quality 

International:

Development of international 

markets and removing barriers

Cooperation & 

collaboration on 

international energy

policy

Analysis of solar 

in emerging 

markets

Mediation of business

opportunities

Policy

Support

Market 

Intelligence

Enabling

Business
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BSW-Solar: Working worldwide to improve 
frameworks for the use of solar energy!

Partnerships, 

business 

networks

Projects, Market 

reports, esp. “Enabling 

PV”

both
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Cooperation Agreements of ESEDA and BSW-
Solar signed in September 2018

Potential fields of cooperation: 

• Improvement of market
framework from technical, 
educational and legislative 
aspects

• Capacity building among
associations

• Common projects and activities

• Matchmaking among members

• Quality infrastructure for PV

• Advocacy and lobbying
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… why did it happen in Germany first?

Image Credit: NASA, Iconshock

• There was support for renewables 
across party lines on a national 
level

• There was a strong environmental 
movement paired with world-class 
engineering and business-minded 
entrepreneurs

• A permit for a PV installation was 
two pages 

• There was high availability of skilled 
crafts and trade

• There was a priority for green 
energy connections to the grid

• Willingness to invest and 
remunerate for PV electricity
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What can German Entrepreneurs offer?

• All Solar solutions needed for utility-scale  and residential PV: 

modules, inverters, components, batteries, EPC-services, O&M 

services

• Quality products that are designed for a long life time at very low 

maintenance costs that undergo some of the strictest testing 

requirements in the world. 

• Knowledge and a lot of experience around marketing, sales, 

installation, maintenance and in qualifying and training your staff.

• Not only state-of-the art but also innovative and reliable

technology with long warranties.

• Often 20 or more years of experience with grid 

connected or off-grid solar applications!

• Digitalization enables new use cases and business models. 
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Main challenge: Policies and frameworks 
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Main challenge: Access to finance

Access to affordable finance remains a key barrier for the growth of the solar 
sector worldwide!

Source: IRENA
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Main challenge: 
Quality of Education & Installation

Source: IRENA

The PV Passport - securing installation 
standards for distributed PV:
• Germany 
• South Africa
• Pakistan
• Vietnam



www.solarwirtschaft.de10

bsw.li/39RfrDZcv Twitter.com/BSWSolareV bsw.li/39RfrDZcv bsw.li/2VsDOS4

Thank you for your attention!
Mathias Böswetter

Head of Digital

Tel +49 30 29 777 88 57

Mobile +49 160 588 00 93
Email boeswetter@bsw-solar.de
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